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Ethiopia is vying to export leather
footwear to the US market under a
special export promotion program
launched jointly by the Ministry of
Trade and Industry and the USAID
funded Agribusiness and Trade

Expansion Program, USAID - ATEP.

Prominent industry experts from the

US, fielded by USAID ATEP, began

looking into the potential for
Ethiopia to export to the world's

biggest footwear market more than
a year ago.
They talked to several US footwear

buyers in a bid to introduce

Ethiopia to them as a new source.

The process also involved
screening and selecting footwear
factories capable of meeting
stringent US requirements, product
development and adaptation and
showcasing what Ethiopia has to
offer to potential buyers.
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The breakthrough export of
footwear from Ethiopia to the US

Other footwear factories that have
the capacity to produce high export
quality shoes will be included in the

program in the next six months if -

interest . in developing the buying the full market signajs'siguiﬁcantprog_ms'_ the agreement continues to go
opportunity. production capacity of for the industry. well.

Four of these companies have any one of Ethloplan “To help the factories build the  Interest from the US footwear
nlaced test arders and our sources producers, necessary capacity in terms of marketin Ethiopia, brings exciting

new opportunities for growth in the
Ethiopian leather sector.

The current national production
capacity of footwear is estimated
at about 20,000 pairs per day. The
government plans to increase this
to no less than 70,000 by 2010.

The hope is that manufacturing
finished good s in Ethiopia will add
revenue and keep added value
within the country.- The
government wants to discourage
the current situation where low
value semi-processed hides and
skins leave the country and value
is added elsewhere.

This in turn will add value to
livestock, increasing the value of
hides and skins through strategic
endeavors to export finished
consumer goods. This will put more
money into the pockets of the
Ethiopian farmer and address
poverty at its root.

USAID experts say America is a
potential market for the sector, with
amassive buying capacity. Each of
the eight big players currently
showing a keen interest in sourcing
footwear from the country, is
capable of buying the full
production capacity of any one of
Ethiopian producers.

With such huge potential for
growth the sector could also
become a valuable foreign
exchange earner in years to come.

R T L R el



